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A PROACTIVE APPROACH  TO  MARKETING 
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1. Use an entrepreneurial approach to revitalization that ties community 
needs/goals to identifiable, clear market needs in concert with a realistic 
assessment of  communities’ strengths and constraints

2. Apply an entrepreneurial approach to public sector challenges

3. Public/Private sector collaboration with a premium on FLEXIBILITY

4. Business attraction and marketing to address:
o Vacant/abandoned buildings
o Neighborhood revitalization
o Brownfield redevelopment

5. Streamlined approach for informed results-oriented solutions
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CASE STUDIES
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Use an entrepreneurial approach to revitalization 
that ties community needs/goals to identifiable, 
clear market needs in concert with a realistic 
assessment of communities’ strengths and 
constraints

1st Step
Public/Private sector 
collaboration with a 

premium on 
FLEXIBILITY

3rd Step

Streamlined approach 
for informed results-

oriented solutions

5th Step

Apply an entrepreneurial 
approach to public sector 

challenges

2nd Step
Business attraction & marketing to address:

• Vacant/abandoned buildings
• Neighborhood revitalization
• Brownfield redevelopment

4th Step

A PROACTIVE APPROACH  TO  MARKETING 
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